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Consider It Done

Navigating the SBA Loan Application:
A Step-by-Step Guide for Healthcare
Professional



Securing an SBA loan can provide your healthcare practice with the funding needed to grow,
purchase equipment, or manage cash flow. However, the application process can seem
overwhelming if you’re unfamiliar with the requirements. This step-by-step guide breaks down the
SBA loan application process specifically for healthcare professionals, outlining what you need to
prepare and expect.

o Identify the right SBA loan for your needs (c.g., 7(a) for working capital or equipment,
504 for real estate).

e Check eligibility criteria: Most SBA loans require your business to be small, for-profit, and
operate legally in the U.S. Healthcare practices typically qualify if they meet SBA size
standards and other requirements.

o Executive Summary: Brief overview of your healthcare practice, services offered, and goals.

e Market Analysis: Describe your target patient base, competition, and market demand.

e Operations Plan: Outline daily operations, staff roles, and facility details.

o Financial Projections: Include projected income statements, cash flow, and balance sheets
for the next 3—-5 years.

o Use of Funds: Clearly explain how you will use the loan proceeds (e.g., buying medical
equipment, expanding facilities).

Lenders will require comprehensive documentation to assess your creditworthiness and business
viability. Key documents include:

e Personal and Business Tax Returns: Typically last 2-3 years for both you and your
healthcare practice.

« Financial Statements: Recent balance sheets, profit and loss statements, and cash flow
statements.

o Bank Statements: Usually last 3—6 months to verify cash flow.

o Business Licenses and Registrations: Proof that your healthcare practice is legally
registered and compliant.

e Atrticles of Incorporation or Business Formation Documents: Legal paperwork
establishing your business entity.

e Resume or Background Information: Your professional credentials and experience in
healthcare.

e Debt Schedule: List of current debts, monthly payments, and balances.

o Collateral Documentation: If applicable, details on assets offered as loan security (e.g., real
estate, equipment).

e SBA Form 1919 (Borrower Information Form): Personal and business details.

e SBA Form 413 (Personal Financial Statement): Your personal assets, liabilities, income,
and expenses.

o Additional lender-specific forms: Your lender may have their own application documents.
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o Find an SBA-approved lender experienced with healthcare businesses.
e Submit your complete application package with all required documentation.
e Be prepared to answer follow-up questions or provide additional information.

e The lender reviews your financials, credit history, and business plan.
o The SBA reviews and guarantees a portion of the loan.
o This process can take several weeks depending on lender and loan type.

e Once approved, you’ll review and sign loan documents.
e Funds are disbursed according to the terms agreed upon.
e Use the funds as outlined in your loan application.

o Be thorough and organized: Incomplete applications delay processing.

o Highlight your healthcare expertise: Demonstrate your understanding of the market and
patient needs.

o Show stable financials: Lenders want to see consistent revenue and responsible financial
management.

e Work with professionals: Consider consulting with accountants or SBA loan specialists
familiar with healthcare practices.

By following these steps and preparing the necessary documentation, you can navigate the SBA loan
application process with confidence and secure funding to support your healthcare practice’s growth
and success.

Hello@myVault.work (480) 364-7401 www.myVault.work


mailto:Hello@myVault.workcom
http://www.myvault.workom/

